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Reseller Pre-Qualification
Questionnaire

Taking the ‘if’ out of ‘What if?’
Foresight provides knowledge & certainty
Foresite is the leading driver-based forecasting and practical analytics solution hosted over the internet, serving B2B organisations across most business sectors worldwide. With our long experience, skills and expertise, we help our clients to improve sales and profitability.

Foresite SPA works with businesses worldwide that are mandated to deliver sales and value growth across multiple sectors. We are located directly on the main UK network hub and close to our clients via our international partner network. Foresite is committed to creating value for its clients and being a progressive and interesting workplace for all of its employees.

Origin & Background


Foresite SPA was developed in 2005 by Fortek Ltd, a financial management company specialising in aggressive growth and international groups. Fortek recognised the need for a focused approach to sales value chain realisation back in 1989. Key to success with rapid growth organisations were the techniques and bespoke systems developed with them to maintain visibility and performance at every stage of the sales value chain and control of the internal and external factors that impact it.

Market research into current business needs and the demands of senior executives was completed before a single line of code was executed.
Foresite provides high performance tools and metrics that every business requires in order to grow its sales.
Please complete all relevant shaded sections of this questionnaire

General

A.1 Company Name  

	  
	Company Name:

 

	     
	


A.2 Contact Details  

	  
	Please outline below full contact details for your Head Office, including:

· Registered company address

· Phone

· Fax

· Email address

· Web address 

· Primary authorised contact

 

	     
	


A.3 Company Ownership  

	  
	Please provide details of your company ownership.

If applicable include:

· Company Directors

· Parent Company

· Subsidiary Companies.

 

	     
	


A.4 Nature of Business  

	  
	Please summarise below the nature of your business.

Include:

· Target Sector(s)

· Services / products supplied

 

	
	


A.5 Staff  

	  
	How many staff do you employee on a full time basis? 

Please provide details of employee levels over the last 3 years.  
 

	   
	


A.6 Company Turnover
	  
	Please provide detail of your turnover for the past three years:

 

	
	


A.7 Office Location(s)  

	  
	Please provide a detailed list of your office locations.

 

	
	


Products  

B.1 Please list all products distributed /provided

	  
	

	
	


B.2 Services offered  

	  
	Do you offer consulting and/or training services?

If No, please go to Section D - Market.

If Yes, please detail the services provided and complete the remainder of this section.

 

	  
	Response (‘yes’ / ‘no’):  
	

	   
	


Market Sectors
Please complete this section if you market to the Distribution, Supply Chain or Manufacturing Sectors.  If you don’t market to these sectors, please go to Section D - Market.
C.1 Existing clients  

	  
	Please provide an indication of the number of clients you currently have.
Please group these by:

· Manufacturing
· Supply Chain
· Distribution
· Other

 

	          
	


C.2 Example engagement  

	  
	Please provide details of one engagement your company undertook in B2B businesses within the last year.

General description of the engagement, including:

· When the engagement was undertaken (this may still be in progress).

· Project scope and size.

· Number of users involved.

· Estimated value of the contract.

 

	             
	


Markets
D.1 Markets  

	  
	Please describe the market that you want to sell Foresite SPA into.
 

	                
	


D.2 Size of Market  

	  
	What do you estimate is the size of this market for Foresite SPA?



	                   
	


D.3 Resources  

	  
	How many people do you think will be required to meet your objectives in this market?  And in what roles?

Are these resources currently available?  If not, what are your plans for growth?
 

	                   
	


D.4 Language  

	  
	Foresite SPA is multi-lingual and seeks native language experts in new countries which it enters.  Do you envisage entering any non-English speaking territories?  Please specify.

 

	                   
	


D.5 Marketing  

	  
	Please provide an outline of your proposed marketing strategy for Foresite SPA within your region.  Please note a more detailed marketing strategy will be required should an agreement be formalised.

 

	                   
	


D.6 Training  

	  
	Would you be prepared to visit the UK (Birmingham) for product training?

 

	             
	


Thank you for completing the pre-qualification distribution questionnaire.  Please mail this questionnaire to Resellers@ForesiteSPA.com.  We will be in contact with you shortly.  
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